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June 2015 Washington, DC Market Trends Report 
High Demand, Low Supply Move District Prices to Record Levels  

 
Rockville, MD – (July 10, 2015) – The following analysis of the Washington, DC housing market has been prepared 
for the Greater Capital Area Association of REALTORS® (GCAAR) based on analysis of MRIS multiple listing data by 
RealEstate Business Intelligence, LLC (RBI).  
 

Overview 

The Washington, DC metro housing market continued to soar in June, continuing the strong sales gains seen through 
the first five months of 2015.  Closed sales reached the highest June-level since 2005, increasing 2.9 percent from 
last year.  New pending also reached the highest June level in the last decade, exceeding the five-year average for 
June by 11.0 percent.  Active inventory has decreased for the second consecutive month, and consequently, median 
sales prices have reached a record high.  The inventory level has also caused the median days-on-market to show 
the best three month stretch since 2005.  Should this trend of new listings missing the previous year’s levels while 
sales activity continues to exceed the previous year, then a scarcity in supply could begin driving up pricing pressure 
in the latter part of the year. The year-to-date median sales price is the highest mid-year level on record. The active 
listings in the District represent only 1.9 months of supply, which makes Washington, DC metro the tightest seller’s 
market in the country. Of note within the segmented housing markets, townhouse and condo sales prices are up 
from June 2014 while single-family detached homes have decreased slightly in average and median sales price.  

 

 



Key Trends 

 
 

 Closed sales. The 863 closed sales in June marked the highest monthly tally since 2005. Closed sales 
increased 2.9 percent versus last June and were 11.9 percent higher than the five-year June average of 771. 

 Contract activity.  There was a 6.8 percent spike in contract activity compared to last June. The 911 new 
pending sales marked the highest June total on record and exceeded the five-year June average by 11.0 
percent.  

 Listing activity.  There were 1,050 new listings added in June, a decrease of 5.2 percent versus June 2014. 
This was the second consecutive month with fewer listings added than the previous year.  The 1,242 active 
listings at month’s end are 4.8 percent lower than last year’s level.  

 Prices. While missing last month’s all-time record by $10,000, June’s median sales price of $550,000 is the 
highest June-level on record and topped last June by 5.8 percent.  The year-to-date median price is 
$520,500, the highest mid-year level on record and a 38.8 percent improvement from the $375,000 bottom 
in the first half of 2010. 

 Days-on-Market (DOM). Half the homes sold in June were on market nine days or fewer prior to contract, 
matching last June’s median DOM. This was the third consecutive month where half the homes sold in less 
than ten days, marking the best three-month stretch since 2005. The average DOM of 31 days was one day 
higher than last June, but 12 days lower than the five-year June average. 

 Sales Price to Original List Price Ratios (SP to OLP). Sellers are receiving 99.6 percent of original list price on 
average, 1.3 points higher than the five-year June average. For the fourth consecutive month, half of the 
sellers received at least 100% of asking price. 

 Months of Supply. The District is the tightest seller’s market in the region, with the 1,242 active listings 
representing only 1.9 months of supply given the average sales pace over the last twelve months. 4 to 6 
months of supply is generally considered a balanced market; less than 4 months a seller’s market as there is 
limited supply relative to demand.  
 

 

 
 
 
 
 



Analysis by Housing Segment  

Single-family Detached 

 

 
 

 The median sales price for detached properties in June was $840,000, representing a decrease of 6.9 percent 
from June 2014. The average sales price was $1.06M, down 15.3 percent from last June’s all-time high of 
$1.25M.   

 The average days-on-market (DOM) for detached properties sold in June was 41 days, a four-day increase 
from last year. Half of the detached homes sold were on the market for 10 days or fewer, matching last June’s 
median DOM. 

 There was an 11.4 percent year-over-year increase in June purchase activity with 147 new contracts and a 6.7 
percent jump in closed sales (143). 

 The 167 new listings added were 2.9 percent fewer than the number added in June 2014, the second straight 
month with a decline in the number of sellers entering the market.  Active inventory at month’s end is now 7.7 
percent lower than at the same point last year. 

 The 240 active listings represent 2.4 months of supply based on the average sales pace of the last 12 months, 
which is a slight decrease in the seller’s favor compared to 2.6 months of supply at this point last year.  

 In this seller’s market, detached home buyers covered 99.7% of the original list price on average, a full point 
higher than the 98.7% average SP to OLP last June.  

 

 
 

 

 



Single-family Attached (Townhouses) 

 

 
 

 The median sales price for townhouses in June was $662,500, representing an increase of 8.1 percent from 
June 2014. The average sales price was $722,150, a year-over-year gain of 2.9 percent. 

 The average days-on-market (DOM) for townhouses sold in June was 29 days, an eight-day increase from last 
year. Half of the townhouses sold were on the market for eight days or fewer, one day higher than last June’s 
median DOM. 

 There was a 5.1 percent year-over-year increase in June purchase activity with 332 new contracts, while 
closed sales were virtually flat, gaining less than one percent to 300 sales.  This marked the third-highest 
monthly sales tally for townhouses over the last ten years. 

 The 359 new listings added were 8.4 percent fewer than the number added in June 2014, though this topped 
the five-year June average by 4.3 percent.  Active inventory at month’s end is now 9.9 percent lower than at 
the same point last year and is 27.4 percent lower than the five-year June average of 449 townhouse listings. 

 The 326 active listings represent only 1.4 months of supply based on the average sales pace of the last 12 
months, which is a slight decrease in the seller’s favor compared to 1.5 months of supply at this point last 
year.  

 Townhouse sellers received 100.5% of original list price on average, an increase from 100.2% last June.  
 

 
 

 

 

 

 



Condos & Co-ops 

 

 
 

 The median sales price for condo/co-op units sold in June was $438,000, representing an increase of 8.1 
percent from June 2014. The average sales price was $491,598, a year-over-year gain of 2.7 percent. 

 The average days-on-market (DOM) for condo/co-op units sold in June was 29 days, a six-day improvement 
from last year. Half of the condo/co-op units sold were on the market for 12 days or fewer, two days higher 
than last June’s median DOM. 

 There was a 4.9 percent year-over-year increase in June purchase activity with 432 new contracts and a 4.0 
percent jump in closed sales (418). 

 The 523 new listings added were 3.7 percent fewer than the number added in June 2014, though this topped 
the five-year June average by 6.8 percent.  Active inventory at month’s end is now 1.6 percent lower than at 
the same point last year and is 16.8 percent below the five-year June average of 794 condo/co-op listings. 

 The 661 active listings represent only 2.1 months of supply based on the average sales pace of the last 12 
months, which is only a slight shift in the seller’s favor compared to 2.2 months of supply at this point last 
year.  

 Condo/co-op sellers received 98.9% of original list price on average, virtually unchanged from 99.9% last June.  
 

 
 

 

 

 
 

 



RBI Monthly Home Sales Index – Washington, DC -  June 2015 

 
©2015 RealEstate Business Intelligence, LLC. All Rights Reserved. Data Source: MRIS. Statistics calculated 7/3/15 

 

The RBI Monthly Home Sales Index
TM

 is a two-year moving window on the housing market depicting closed sales and their median 
sales price against a backdrop of pending sales activity. It provides unique insight into the state of the current housing market by 
measuring the number of sales and new pending contracts for each month through the most recent month. The results include sales 
and pending contracts through and including June 2015. The stats shown are for the Washington, DC real estate market. 

 

About the Greater Capital Area Association of REALTORS® 

The Greater Capital Area Association of REALTORS® (GCAAR), one of the largest local REALTOR® associations in the US, represents 
more than 9,000 REALTOR® members from Washington, DC and Montgomery County, Maryland, as well as industry-related 
professionals who follow the real estate. 
 

About RBI 

RealEstate Business Intelligence, LLC (RBI) is a primary source of real estate data for directly from the multiple listing service (MRIS), 
offering dynamic charts and analytics for all regions, counties, cities, ZIP codes and subdivisions within the MRIS region. SmartCharts 
Pro™ is RBI’s premium subscription service that is currently available as a free benefit for all GCAAR members at 
www.getsmartcharts.com.  

http://www.getsmartcharts.com/

